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(2) M}55 (services) : M E JEHE W (BT RS 55,

(3) FHfF(events) . MAizLs JRW S5,
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(5) At (persons): WMEE AN . AN,

(6) #HZH (organizations) : W4 A& Fl2H 255,
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BRI DU R B 1 B 22 0505 A (9 iR A . O (e A Al A A0 (3 A 7 24 15 36 - ff
O i R L SR A U Bl e SO A A Bl DU SRR B
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(EARE B AR IR AR T A 16 Sh AT 2 Al AP0 58 B 2R % 28958 2 ] LIl Jed b
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TR ORVHEEMANZ 5T OQF— I #A X I A M E AR TE; OXJrEE
B AT A5 B i A A% 33 s @XUJT A AL A 3 32 BUHE 4 % 07 1952180 © X7 #R N 52
B Al B R,
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BAERFR, XF R LU BRI 23 27 19 N7 1 38 25 DTS Wlp 1 2 78 Ry v R 44
PE S DT 48 WA R ], 0GR 8 48 19 e 2 B AR S 0 20 w) i 0 RE B8 77, B3 A R0 4%
(marketing network) , 7EXFP 45w, 55 G N FRANAL & A= 78 2N W 22 18] 1 2 7F 30> I 4%
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W GTEA R GURA A 595 o TR G & v 17 37 B A 3K 32 X007 R AT 28 5 1Y
LRGP, AT RO ML TS . fEH B E # D g oE T A
HAT 2 75 SR AR L I 5 0 RE 8 308 5 5 $40 ok 19 R ik 48 55 S R 9 B2 ) T 7 O 2 9 4R 5
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BB SR A T AR W Al B B Sl RO BRSO AR S SR SR A T T 1
A TR] 9 B B W 2 T O [ B0 8 B 8 2l o 0 A T S A0 R R T A 1 A 5K
W, T T AT AR A IR LU SR T B ) B T 3 R . XA SR R ER TR L
T A5 78 B A A8 S L

1.3.2 EHEUSHFHREHE

B S B B2 3 22 Fh KR B9 52, I BLAEAS [6) 19 T 3 F0 g s 95 5 23 i A )
MBI, TSRS T LU 1A BA R R S W&

1. £F=U=

H P2 4% (the production concept) &35 iV B — VI &8 16 sh Y UL A= 7= Ry ol , I 48
HCHE N A 7R e HE— I 55 5 Bl LA E RS

AP A IR AT T 20 HEZR ). 2N S I A DR T AR 5 WIS A5 1F 22 Tl
PEARLK 5 I8 235 A 16 AP BB XA ATk UE L BE SRS SEFh ™ S ik © AR T AT
B RZ W AP X ™= Sl T 3.

A 7 LA AR MBI 4R A T 2 R DL A A ] S A BRI SK AR B . = T AL
Ty i B AR AP 2R 78 L 36 ARG T A e L 0B B LS it

AP BN T 9 3 B OB S B A TT S A A AR 19 7 . BRI Al 9 32 AT 55
LR S5 1B A 7 ROR BRAR AR (IR A . TR T A A S AR 2 A
b i R T 8 52 AT AR 22 4l PR MO AR Bl e R

2. Fml&

77 i W& (the product concept) TAH . 1 9% # B WCOIR 26 57 & & L D AE 2 A 4 19 7
at o PR Al BE BT T A 77 i A U B 7 s TS DB i ARt

PO T A AR AT B AL 2 S I E IR S2 5 T g ) SK Oy i g 0 U s T 2
A 5 KA T AR KB i o SRR T 7 i AR D RE L T 6 8 SR 77 i 7 T B PERE
FE 55 5 TR 2200 . DR Aol 9 2 55 22 o A 7 B SRR A R

7t WL A L IR A AR 7 S O R R T L AR E A R E T g5 b —
245 o WO AR5 2 ) S0 — S LA it W BB 2 7 WO A ) e A 451 5

AR 22 Al AN [R) F2 B2 b A5 25 77 i WL A s B AT 0 8 R A Al 19 Sk 45 R R L Ay o i
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AR A A Al T A L B S, XA — E R L AR S Al R A AN S )
ety i 22 . (HJR BZE R R X oW A BT W A R . BT B R B R
Je 2 E A0 H R TR TN 3% T 9O H R B L B AN B L T
WZF B M 8k . ARSI A 40 R E B H R Sk e L AR T A Sk 1 B O
AHSE B IR A A0SR AE R Sk 0 R 4R B 5 I A K L 15 DGR S R L
GRS E AR

3. HEHUAZ

HEE W& (the selling concept) TR, —J5 I » 11 9 # 75 W4 3K 7 &b B #8445 1, — A
S W SRR fh s 53— 7 I GBI 9 E B AR 2, T 9 — A & T SR A
AW A7l o DRI A lb 25T T T JRE A1 i A i i 3 8

LS A AR AT AL 21T 5t R E R e
SKIT TGy 7 i TR e Z5TR A B UL S B A AR AR
PREBACH 2 2 WMAFTE R . TR S i B W T 3
FAET B — A T SE AR B R i, D, Bl
— YR R W K T R B s 3 Ah — BT A EEIE A IR 2 K A AR A I JB & TH
WHENT FRL . TEXFERTTG AT A 9 2 Z i &A% . k5 2 0014 9% 1T
Al B 77 s 0 B AS BE U I AN 1A A TR A I A I 0B, SR TR AN 2 T A
0L Vg, T 2 N DB ) 2 AN A

4. MIHEHAZ

ﬁiﬁgégéﬁX%ﬁi(thernarkethg{Concept)ﬁ%Diﬁ%%%%?%%%g%ﬂ§k§§§75?ﬁﬂE@%%%ﬁ%ﬁﬁéef%
28 H ERGERRBL LT 20 e 50 4FA0. 20L& A0 . S B Al v AR ) S B T
5 F A 7 3 9 it SRR — DT DUSH 9 35 O bl L 9 HL S8 4 X BA AL B AT M) A%
8 H bR 37 i 0 B 2 AR
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AT EASUE 1A% G2 TH L & 1 32 4 L4 D7 =X, i B
TE LB KM M T 1 B A IR R M, & BEOR ks B
B2 073 17 o o <19 1 N o A E I 7 v 4 0 8 N E R o= 4 DY B
11 VA0 RS T R B Aol AS B 25 PRk % Hbn i i U = 208 L i R IR M 42

AT T 58 B A B Al B R i 37 S i ol . HERVARCSR B . R IATER ORI BE
o7 B30 5 1) sk — 5 ST AT RE 3K B A2 B O (LRI 58,7 2 kL S 1 D1 2R 2 ) 9 g 501 41 79 T A
A — ) B A L DA A B2 5 SR A RO AT 55 B SRR L SR B — A . CBLAE L A R
FeATHY 0 AR B XS B . FRATRH BT Al T80 75 5 . 7 AR AL AT AT OGO i g, FRAT AR
AT 5 2 JF R S THAT A S A7 2 AT AN E . AT ST RS
YRR R K L TE AN A5 RATES Ty A7 sl i 2wk b B 2 AT e AR 1, R 3R
IAFAE A 2 By o FRATTRA ARG 890 L 2 BT A AR 55 X % Bl 1 figp 2% 75 224 4
A7 IR 5 B8 AT 3 R AN A R SR AT A — A AR T . BRAE R IR AR X R TR
R AT AT AR S
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BRI RIFIPAT OC T3 A ik 55 B B AL AN e B A B L ABE AT 5
MAL AR — Al B . E 58, S i — 40 3 iy SR, i AN — IR — i 35 3,
BLAE T it A T IR T SR A BT AR . 3 D T SR W E R FR O 4Ps. KL E
B SR AR 1 —E H AR XA Bt B . fm, R — R O HE R —
FERIE b AT B9 5 DRI Aol )5 B9 I5 BhBR T 5 PO Y T M S B SR AT O 2 A i
R [ PR RIS A X T R
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EFRTHE HE (F 5 MO

KHEARTE
E S H A M (marketing mix strategy) 752 (needs)
B (wants) T 2K (demands)
T 7R ALY Cofferings) i % Afr {E (customer value)
Jii % 1 7 (customer satisfaction) Ji % 3 7 {8 (customer delivered value)
#r {8 %% (value chain) M 18 1% 338 B 2% (value-delivery network)
fL 5 4% (supply chain) ZZ e (exchange)
A% 5 (transactions) 5 Z B 45 (relationship marketing)
H A M 4% (marketing network) H PR W& (the production concept)
7= i WA (the product concept) HE4S W& (the selling concept)

378 85 W & (the marketing concept) #4238 45 W& (the societal concept)
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BET R4 R A ARIE . E R 8 & S 4e iPhone. iPad 7 MacBook = /8] & Z 3% T i@ , vA &
iCloud,Apple Music ¥4 X HF F AP EFRAEBZZAAFT LR T HAGEA K
Fo—gbt, XAHMAGESRZARIEGT A PO SRR, T4 F R A48 i 45 4
RAF RS HE—AmF RAR TR SRR LA, I, FREE R R4
# .40 Face ID.A % 7] % A #= Retina 27 B, #8351 47 ¥R, = 2 0 B4 L ke
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